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Equity Release to assist Retirement Planning

o help secure a happy 1
the over 55s need to bg¢
the considerable presst
currently out there. There’s ct
future private and state pension pay
potential cost of long-term care (espce
as we’re living longer) and the impact of
inflation. So it’s no wonder that some have
now opted to release equity from their home.
In fact, updated research from LV=, an
Equity Release provider, shows that almost a
third of over-50s, (who ate still in the work-
place) are considering releasing equity. This is
up from 23% in the similar 2010 survey.
Additionally, a further 13% said they would
take advice on the subject.
When considering how they would u
the equity, 52% said they would downsi
smaller property, whilst around one-fif
they would use an Equity Release produ

(Source: LV'=, Home is Pension survey, September 2011)

Changing view to inheritance
Attitudes ate changing too with regard to the
possibility of diluting the future inheritance.
We already have the ‘SKI” acronym, where
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= ~roperty, often
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seen as the holy-grail of inheritance, so that
they may enjoy their retirement years.

(Source: Aviva, Augnst 2017)

Numerous uses for the funds
The way the monaen ’ o
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Your Name Here
1 High Street

Anytown

Anycounty AB1 2CD

Tel: 020 7890 1234
Email: info@advisernamehere.co.uk
Web: www.advisernamehere.co.uk

m (Your name here) is authorised
and regulated by the Financial
Services Authority.

m These are Lifetime Mortgages
and Home Reversion Plans.

To understand the features and
risks, ask for a personalised
illustration.

m Lifetime Mortgages and
Home Reversion Plans are
the two main types of Equity
Release.

m An Equity Release plan

will reduce the value of your
estate and as a result there
may be no value left to pass
on. Equity Release will not be
suitable for everyone and may
affect your entitlement to
State benefits.

m As Equity Release is a
complex area only specially
qualified advisers can give
advice on these schemes.

£49



urance for you:::

HIP’s temit is to build awareness and understanding Further consumer support came in 2004, when
of both how the Equity Release market works and Lifetime Mortgages became a regulated product

the safeguards that are now in place. under the Financial Services Authority (FSA), with
s H P The trade body was launched in 1991 in direct response  Home Reversion Plans following in 2007.
equity release to the growing need for consumer protection. Its aim was
to help ensure that a repeat of the problems with policies Size and scope of SHIP
across the late 1980s never occur again. SHIP now represents over 90% of the Equity
T T TP TPy TP PP TP PP T PP PP TTTTTPTTTPPIIIIIT . Release market in terms of volume. And its

figures for the Q4 2011 period show that the new
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Upsizing
Rather than downsizing to ra
towards retirement) may decide
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d no debt

home in an area where they'd like to n—,umgt?gngircumsmnms :
Whilst they may be ok with funding the "€ Publishjng *CUivity " this

g B |t narE . by 4 fair, simple and com-
Y P s, e Equity Releas won of the Plans, and encourages
the consumer to take independent legal advice.
Furthermore, SHIP members can only accept
applications from advisers who are specifically
qualified and have followed a fully advised process,
which ensures you are totally aware of other
options and the impact a Plan may have on any
entitlement to State Benefits or Grants. Advisers
currently account for a massive 90% of Plans

placed in the marketplace. (Source: SHIP, 04 2011 figures)

Please let us know if you have any questions.



ELifetime Choices

- There are numerowus reasons ey
an individual Cor a cOap/e> may want
o borrow against the eguity that
ex15CS in Lheir property, bt fd,éfhg
out a Lifelime Mo/‘fﬂage 1S 2he

- roule choSen Ay Che vast mgjoridy.

S (Source: SHIP: Lifetime Mortgages acconnted for 98% of the Equity Release Plans going through their
* members in 2011)

Lifetime Mortgage is similar in principle to

a standard mortgage, with the main difference

being that there are normally no monthly
repayments to make and the loan (and interest) is
redeemed when you die or move into long-term care.

The actual tax-free amount you can take out

against your property value would be largely dictated
by age, and which Lender you go with. For example,
the maximum you may be able to raise might be
around 20%_i

lump-sum, or you can take an initial lump-sum and
then drawdown the additional agreed funds, as and
when required. Drawdown is growing in populatity,
as you only take out what you need, which lessens
the ‘interest roll-up’ effect, and it may also help you
to stay within the limits for means-tested benefits.
This route, in 2011, accounted for 56% of all
Lifetime sales. (Source: SHIP, 2011 fignres)

The outstanding amount owing in fixed interest
payments will roll-up for as long as you live in the
property. Do bear in mind that if the rate of the
loan is, for example, 6.5%, a £10,000 loan may (with
the added interest) increase to around £20,000 in
11 years; and about £40,000 in 22 years. Although,
in the case of taking out a Plan from a member of
SHIP - the trade body for Equity Release - you (or
your Estate) will be protected by the safeguards it’s

put in place (as set out on page 2).
Advice on hand

rroduct elements such as Eatly Repayment
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Like a normal mortgage, you can take out your Equity Release
Plan either individually or as a couple, as long as you are both

eligible by age.

The spouse or partner will then have the right to live in the
property for as long as they wish, should the other person die
or move into long-term care.

If the Plan is in a single name, and another person lives at the
property, the Lender will want to ensure that the other person
does not have any rights to continue living in the property once

you die or go into long-term care.
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1. Equity Release case studies
2. Long-term care

ﬂ) 5 /‘3 o 9 3. Home Reversion

Mr B from the West Midlanas nad worked for an estate
agency business for many years and when it was sold,
he decided the time was right to take _ear|y re‘urementj
Whilst Mr & Mrs B owned two proper‘tl_es (a large family
home in the UK and one in Spain), which both bad small
outstanding mortgages, they were ‘low on cash’.

4pt0nmeos00000000000000000000000.

Thanks Grapdad!

Following the death of hi
and moved into her cent
need of some internal re

S mother in 2009, Mr L inherited
ral Londpn property, which was in
decoration angd updating.
tTigre] K/?ftl_s of th? renovation, combined with the contriby
was already making to his grandson’ -

: | : son’s scho
fees, resulted in a discussion with his existing Finano?alﬂ

ing i i 27 years, Mr B
Being in the property business for over : .
g Adviser, who referred him to an Equity Release specialist

knew, at that stage, the time wasn't right to sell either
property, particularly their large family home, where they

He had received mixed
enjoyed entertaining their children and grandchildren.

when he first mentione
exploring the options w
that it was the right thi
~2ted to remain in th

reactl:ons from friends ang family
_d qulty Release, but after fully
ith his adviser, Mr L was happy

ng for him, especially as he
€ family home,

Through his professional dealings., he wals a|§o aware of
Equity Release as an option to raise fi17°

conducted his own research

and they also discusse

—
then selected an E*
they wanted to MOSt sa ”‘meln.ded a Lifetime
Y thag regy] vich allowed Mr L 5
= r - :
No pressur - keeps i gets theirn neWSletter e 2d S;egns age
They opted for em i aAme ‘fr tibugjo . >de
advance of £18 -h ! touch v ont of ;. o, n; 'tions,
elps p, ith the: Inind o
helped pay off tht eet CF ; e1r C]jents aining
down further funds if the ¢ Clieng con Pros him at
years later, when they ’mng s ight ‘s requj Pect of mind
their son who had recen., s 1L°]] " Inents
Ce usi:
S1 Jnderstand
Mr and Mrs B were very happy . fes , about his
commenting that there was no pressu. .cation by
us establish the facts and made sure we We.

with what was recommended’.

They've been able to enjoy their retirement without worrying
about meeting mortgage repayments, and subsequently
sold their property in Spain. It also enabled them tp "
support their son and to continue to spend |ot§ of time wi
their six grandchildren in their much-loved family home.

Do get in touch to see if
Equity Release may be the
best option for you too.
Both case studies were supplied by L1'=.

=> (contd from page 1)

Consider the
options...
Currently, on average,

around /49,000 is raised
£

B For Equity Release, we can be paid by
commission, or by a fee of usually [£xxx] (or
place alternative aoplicable wording here).

that if you do raise money via an Equity

Release scheme, then it may affect ‘means-
tested’ State Benefits, or local Council Grants,

which you may already have in place, or

haps you're entitled to.

plan* Of cou o\ _Equity Release may offer an | €ons
M Every u.

newsletter is accuic..

if there may weli for you, but the process and

options open to you .

4

you require, such as taking ..
downsizing your property, borrowing from
friends and relatives, cashing in some
investments, and so on.

(*Source: SHIP, 2011 figures)

Additionally, you need to be mindful

e complicated.
candably, like anything, there
are downsides as well as the positives, so do
talk to us.
We'll look at your current situation,
and chat through your needs to
identify the best way forward for you.

However, all information and figures are supject to
change and you should always make enquiries and
check details and, where necessary, seek legal
advice before entering into any transaction.

H The articles are for information only and do not
constitute advice. You should seek professional
advice tailored to your needs and circumstances
before making any decisions.

Copyright: BlueStone Publishing Limited ©2012. ER2

Published by BlueStone Publishing,
Email: info@bluestonepublishing.co.uk
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1. Equity Release case studies
2. Long-term care
3. Home Reversion
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ILL-HEALTH?

Greater longevity, coupled with what
the State can afford, will undoubtedly
increase the likelihood of needing
long-term care at some stage,

Help on the horizon?

The findings of the recent Dilnot
Commission into funding the costs
of Adult Social Care in England may

Of course, if facing ill-health, many
people would prefer to remain in their
own home, for obvious reasons.

And with the annual average cost of

along with the possibility of havine* *hic part of receiving care in the home standing
contribute towards the o~ at a ‘less dizzy’ £4,750* (should a
“=on require an hour a day, every
Current pos M ~ubstantially cheaper than a
At present, pe o > home.
than £23,2% ot Say that regu 1 Nopiciliary Care Report, 2011)
the full cost - I ne
S o S a -
thresholds € keeps th g. thejr na . Cr dis¢y; ‘ribution
the country. €m j toucp, € ‘tfron¢ of Oution, acess, you
' - help < Mming’ ' L
S me h ej . nd on to the
Quite a sobering And If th St ICF Clieng -’ Clients some
consider that the . €t Ining,s Co re p Ospect ionally
residential care home ght, it qur Mentg g, too,
£26,000 per year, increa. Uce us; uld cover
£36,000, if nursing care is rey, Ineg Jre.

(Source: Laing & Buisson, Care of the Elderly Repors, 2010,

This means that it you have a home
and assets valued at £150,000, as
much as £127,000 could go to fund
your residential care needs. Many,
understandably, will feel that this is
an unfair system, as assets they've
built up over a lifetime could be
largely eroded.

Consider the

4

options...
Currently, on average,

around /49,000 is raised
£

plan* Of cou

if there may weli

options open to you .

you require, such as taking .
downsizing your property, borrowing from
friends and relatives, cashing in some
investments, and so on.

(*Source: SHIP, Year to September 2011 figures)

Additionally, you need to be mindful

According «

should be celebrating the 1avt we arc
living longer, rather than talking about
the burden of ageing. And by putting
a limit on the maximum lifetime costs
people may face, it will allow them to
plan ahead to meet those possible
financial liabilities.

that if you do raise money via an Equity

Release scheme, then it may affect ‘means-

tested’ State Benefits, or local Council Grants,

which you may already have in place, or

haps you're entitled to.
2\_Equity Release may offer an
for you, but the process and
e complicated.

candably, like anything, there

are downsides as well as the positives, so do
talk to us.

We'll look at your current situation,

and chat through your needs to

identify the best way forward for you.

, mean raiding
_.ent portfolio, or savings,
or possibly downsizing. Or, if you're
keen to remain in your home, as long
as possible, then Equity Release
should also be a consideration.

As this is a developing story, do get in
touch to find out more.

B For Equity Release, we can be paid by
commission, or by a fee of usually [£xxx] (or
place alternative aoplicable wording here).

con.
H Every u.

newsletter is accuic..

However, all information and figures are supject to
change and you should always make enquiries and
check details and, where necessary, seek legal
advice before entering into any transaction.

H The articles are for information only and do not
constitute advice. You should seek professional
advice tailored to your needs and circumstances
before making any decisions.

Copyright: BlueStone Publishing Limited ©2012. ER2

Published by BlueStone Publishing,
Email: info@bluestonepublishing.co.uk
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1. Equity Release case studies

2. Long-term care
3. Home Reversion

Home

This is where you sell all or part of
your home to a Home Reversion
company, thereby giving up all or

?w‘z‘y wiz‘/7in

S EVETSIOM

expectancy, this is a particularly
expensive way to borrow should you
die within a short period of taking out

they can leave a certain proportion
of their property to loved ones. Of
course, in selling some, or all of

part of the ownership in exchange the scheme. your home, your estate will then not
for a tax-free lump sum or monthlv benefit (fully) should there be any
income, or both, dependir~ "o increase in house prices.
specific requirement-
mes are generally portable,
Under this typ: Mo = even harder to move
be nominal St Say thag v with a Home
you will be ¢ _ fegu] r new = the provider
property un keeps th 8ets he11- na sl tter iSt . e share of
long-term c¢ €m j u m ‘ﬁ'On £ bution;
plan provider = helps m ch With . ' ming’
take their shar. et TCF .. 1t clje to hear
dif clie nts ;
balance to your ¢ the t o nt tac . p OSPeCt version
Sri (&)
Li &S right, jp dUitemen,
ife expectancy duc s
You can usually sell betwee. usineSS '''''''''''''''''''''
and 100% of your property to tric ld work.
provider. But as they will not get a . < F{Eme RevertfySi?n
f ; Cun _i1 live in the property for
re.tum untilithe property is sold, they the rest o1 yuc. ~.oi1 you die, the Home Reversion
will not pay the full market value to COMPany OWNS YOUr home, WiHaLever g woran,

reflect this. The actual amount will
largely depend on your age - the
older you are, the more you’ll get.

As the amount you get, for the
share you sell, depends on your life

Consider the
options...
Currently, on average,
around /49,000 is raised

=> (contd from page 1)

plan* Of cou

if there may weli

options open to you .

you require, such as taking .

downsizing your property, borrowing from

friends and relatives, cashing in some

investments, and so on.

(*Sonrce: SHIP, Year to September 2011 figures)
Additionally, you need to be mindful

4

Your home is worth £100,000. You agree to sell half your property to the Home Reversion
company for half its current value. You receive £25,000 now. When you die, the company owns
half the house, and the other half will pass to your estate. So if the house is sold for £150,000,
£75,000 will go to the Home Reversion company and £75,000 will go to your estate.

(Source: Conncil of Mortgage Lenders, Website examples 2011)

that if you do raise money via an Equity
Release scheme, then it may affect ‘means-
tested’ State Benefits, or local Council Grants,
which you may already have in place, or
haps you're entitled to.

2! Equity Release may offer an

for you, but the process and

e complicated.

.andably, like anything, there
are downsides as well as the positives, so do
talk to us.

We’'ll look at your current situation,
and chat through your needs to
identify the best way forward for you.
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